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CREIA’s December meeting will be held Monday, January 8, beginning at 6:00 p.m., A-B 
Tech Enka Campus off I-40 at exit 44, .5 miles west on 19/23 toward Candler. Coming from 
I-40 toward Candler on 19/23, turn left at Sandhill Road and the new campus (old BASF 
plant) will be on your left.

January meeting 
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Veteran CREIA member shares Web experience

CREIA will start the new year with 
its popular Table Topics program in 
which experienced investors share their 
expertise in various areas of real estate.

The meeting will start at 6 p.m. Jan. 
8 in the Haynes Building on A-B Tech’s 
Enka campus. Members will rotate 
among the various tables, each featur-
ing an expert discussing a particular real 
estate strategy. 

Each discussion will last for about 
20 minutes, and members are free to 
circulate to those discussions that are of 
interest to them.

Following are the 
topics and speakers:
• “Getting Owner 
Financing,” discus-

sion led by Jim Hitt.  
• “Working With Realtors Without 

Wasting Their Time Or Yours,” Viv-
ian Snyder. 

• “Marketing Your Properties,” Liz Tal-
madge. 

• “Repairing Mobile Homes,” Roy Chap-
man. 

• “The Economics Of Mobile Home In-
vesting,” Pat Williams. 

• “The Marvels Of Modulars,” Neal 
Peak. 

• “Multi-Family Housing Options,” John 
Maltry. 

• “Summary Ejections and Judgments,” 
Mark Waters. 

• “Tenant Management,” Bobbie Gray.  
• “Converting Single Family Residences 

to Duplexes,” Lane Godsey .
• “Staying Focused,” Bill Goacher. 
• “Determining Property Values,” Linda 

Marquis. 
• “Investing in the Pre-construction 

Market,” Nick Williams.

By Tim Reid
Newsletter Editor

More real estate investors are consid-
ering whether to launch a Web site to 
help them fi nd and market properties.

Veteran CREIA member Judy Clod-
felter recently took the plunge with her 
new Web site www.judybuyshomes.com, 
and is delighted with the result.

“It adds the special touch of allow-
ing them (prospective buyers) to see a 
picture,” she said. “And they can use the 
map to go fi nd the house and check it 
out to see if they’re interested before they 
contact me.”

Clodfelter said she posted three rental 
properties on judybuyshomes.com, and 
two of them have been rented. She in-
vites fellow CREIA members to adver-
tise their properties on her Web site at 
no charge.

John Noce, another CREIA member, 

Judy and Mike Coldfelter

Table Topics return to start new year

helped Clodfelter and her husband Mike 
create the new Web site and maintains it 
for them.

“John is very knowledgeable about 
Web sites, and his charges are very rea-
sonable,” Judy Clofelter said. “I am glad 
to get his help.”

Clodfelter started investing in real es-
tate six years ago, inspired by CREIA’s 
popular Basics Class. 

“After about the third class with Bill 
Goacher, I told Mike that I have trained 
my whole life for this (real estate invest-
ing),” she said. “I am easily bored, and in 
real estate there is such a wide variety of 
things to do that you never get bored.”

The Clodfelters own several rental 
homes plus a small mobile home park.

They also have branched into prefore-

Setting goals 
for 2007
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insert
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• A Loan Consultant
 dedicated to the   
 Residential Real   
 Estate Investor 
• Representing one of
 America’s largest
 lending institutions

Nick Williams

109 Laurens Rd Bldg. 2 Suite A                  
Greenville, SC 29607

864-320-6493
Fax 864-282-1852

closures, offering distressed homeowners a way out without 
having their credit ruined through foreclosure.

“Most people we deal with in preforeclosure are in fi nancial 
trouble with big letters,” Judy said. “The best we can do is save 
them from foreclosure. They are happy with that.”

Clodfelter recently did a deal on a house where the buyers 
owed the bank $180,000. She got the bank to agree to accept 
much less than that in a short sale and found an investor to buy 

the house for $130,000, a fi gure which still provided a healthy 
profi t for Clodfelter.

The investor is in the process of painting and carpeting the 
house and expects it to be worth around $200,000 when he gets 
through fi xing it up.

“That’s our goal, that everybody can win,” she said.
Some banks are very diffi cult to work with and some are 

easy, Clodfelter said.
“When you fi nd the right property, you can usually make 

some good money,” she said.
Clodfelter has had a lot of fun challenging CREIA members 

to go to her Web site and guess what is the large abstract-look-
ing picture in the banner.

“No one could fi gure out what it is,” she said, adding that it 
is in fact a close-up on a rose.

“Judy didn’t like any of the banners that came with the 
software for making a Web site so I created one for her,” Noce 
said. “That was the most challenging part of designing her 
Web site.”

Noce joined CREIA in 2003 and describes himself as a 
buy-and-hold investor who currently has three properties and 
is looking for another.

“The house we live in in West Asheville was supposed to be 
our fi rst investment, but my wife got pregnant and we moved in 

Experience
– From Page 1
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Broker in Charge



CREIA Report - 3

and have been here ever since,” he said.
Noce said that real estate investing enables him to stay at 

home while his wife works as an accountant doing consulting 
work.

“My wife travels the fi rst two weeks of every month, so it 
would be hard for me to have a job,” Noce said. “I had to fi nd a 
way to stay home with our three kids, ages 3, 6 and 8. I get to 
go to every school play, take them to piano lessons, be where I 
really need to be with my kids.”

Noce said he got into Web design when he paid a company 
$600 to make a Web site that was supposed to do great things 
for him but got absolutely no results.

Figuring he could do better himself, Noce found there was 
plenty of software and other aids and began designing Web 
sites for himself and others.

“It’s like the new land rush. There’s all this room in cyber-
space, and I’ve got the tools to build in it,” he said. Noce has 
designed Web sites for Asheville Taikwondo, a property man-
agement company in Spartanburg, S.C., and for Neva Steffens, 
the former editor of CREIA’s newsletter.

Critical to the success of any Web site is crafting the key 

words and description so that your site is listed prominently by 
search engines, Noce said.

“I designed Judy Clodfelter’s site so I have her in the number 
one position on yahoo.com when people search for foreclosure 
help Asheville,” he said. “On Google it’s among the top 10.”

Noce said he likes helping fellow real estate investors en-
hance their business with a well designed Web site. He can do 
a three-page Web site for as little as $99, and he offers hosting 
services for $10 to $20 per month.

Noce said he likes the idea of CREIA members helping each 
other.

“I know that joining CREIA has been fantastic for me,” he 
said. “The real estate deals I found were through other CREIA 
members. It allows me to stay home with the kids and still have 
a little mad money.”

Investing in real estate has become a family affair for the 
Clodfelters. After Mike spent 20 years serving in the military, 
it provided a way for them to make a living in Western North 
Carolina, which they both call home. He grew up in Leicester, 
and she came from Burnsville.

Their daughter Daisha helps her mother contact people in 
preclosure on Saturdays and will soon enroll in a real estate 
class. She expects to eventually get into property management 
and will no doubt be involved in her parents’ properties.

Judy Clodfelter enjoys working in real estate and participat-
ing in CREIA. She has tackled numerous projects for the club 
and currently heads its popular focus groups program. 

  
 
  
 

INVESTING MADE EASY!
See Every Residential, Multi-Family, Land,

Or Commercial Property On The Market At:

www.TalkToToby.com
or sign up for my “Just Listed Alert” and get automatic 

emails of properties the second they are listed.

Call Now!

670-1500
Or Email TalkToToby@charter.net

“BUYERS”
Ask About My 
$1000 Toward 
Your Closing 

Cost Investors 
Program

“SELLERS”
Ask About My 
“Full Service,

Reduced 
Commission”

Investors 
Program

Experience
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• Experienced Mortgage Lender
• Seasoned Real Estate Investor
• 100% Mortgages Available
• Interest Only Mortgages
• 1-4 Units & Commercial 

Mortgages
• Very Creative
• Over 100 Lenders
• As Always The Best Personal 

Service
 

Ron Mashburn: (828) 280-3655 Direct
ron@ronmashburn.com www.ronmashburn.com

349 Haywood Road,
Asheville, NC 28806

Fax (828) 254-1237 Offi ce 
(828) 254-1236

Toll Free (828) 288-2452

• 80% of homes in North 
Carolina are sold through 
a Realtor using a multiple 
listing service.

•  Properties listed on the MLS 
sell faster, on average, and 
command higher prices.

• Time is money! You can save 
thousands in carrying costs 
by selling your property 
quickly!

PROPERTY TO SELL?
MLS For Just $495 Flat Fee!

On the web: www.sellersolutions.org
Email: sellersolutions@charter.net

Call now for CREIA DISCOUNT
(828) 775-SELL

Local MLS listing and Realtor.com posting for $495 
fl at fee – NO further commission to us. 

3% to buyer’s agent when sold by a Realtor.

Liz Talmadge, Broker In Charge

Get our FREE weekly Email of articles, 
newsletters, wholesale properties and upcoming 

meetings for investors!

www.FinancialHelpServices.com

• 100% Investor Loans
• Rehab Loans

• Hard Money Loans
• Stated Income
• No Seasoning

• No Doc
• Full Doc

• Fast Approvals!
• Fast Closings!

Larry Goins - FHS President - Larry@fi nancialhelpservices.com
Wendy Sweet - Director Investor Relations - Wendy@fi nancialhelpservices.com

1-877-LARRYGOINS
1-877-527-7946

Now getting an Investor loan
is as easy as ABC!
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David Grady

I BUY 
HOMES
828-216-5425

WE SELL 
HOMES!

Visit us at: 
carolinasfastcash.com

Now, YOU can advertise your FSBO real estate on America’s #1 
FSBO website, and have direct access to WNC MLS and Realtor.
com for just $395 per listing until it sells! Your yard signs or ours! 
Keysafe lockbox available!

Buying a listed property with a Seller paid commission of at lest 
3%? Found what you want online, but need agent representation? 
Share the reward of your search efforts with our BUYER’s REBATE 
Program, which pays you after closing!

HomesByOwner.com/Asheville RevolutionRealty.net
Fischer Caudle, Broker, CREIA Member 828-350-1995
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Each month the CREIA newsletter reaches a 
select group of active real estate investors. 
If you have a trade, service or business, or 
property to sell or exchange or any other 
advertising need, run an ad in this newsletter.

Rate Schedule
 Member Non-Member
Business Card
Size  $ 12.50  $ 18.75
1/4 Page Ad  $ 24.00  $ 37.50
1/2 Page Ad  $ 50.00  $ 75.00
3/4 Page Ad  $ 75.00  $ 112.50
Full Page Ad  $ 100.00  $ 150.00
Insert  $ 150.00   $ 225.00

Set Up Charges
If ad is not camera ready, the following 
typesetting/setup charge will be added to 
bill: Full page $50; 3/4 Page $40; 1/2 Page 
$30; 1/4 Page $20; Business Card Size $10; 
revisions to completed ads will be charged by 
time: $35/hr.
Deadline and Payment
All advertisements must be prepaid and 
received no later than the third Friday of each 
month for the next month’s issue. Mail check 
(payable to CREIA) to PO Box 615, Asheville, 
NC 28802. Mail or email ad (camera ready 
or roughed out) to The Word Shoppe, P.O. 
Box 5504, Asheville, NC 28813. Email: dave@
wordshoppe.com.
Editing and Right of Refusal
CREIA reserves the right to edit ads or to 
refuse ads.
Corporate Sponsorship
Corporate Sponsors may display their 
promotional materials and business cards 
at the monthly meeting on the sponsors’ 
table. Each sponsor has an opportunity to 
talk about his/her business at a scheduled 
monthly meeting and/or write an article for 
the newsletter.

Option A – Six business card ads and six 
quarter-page ads
Members Cost - $300
Non-Members Cost - $325

Option B – 12 quarter-page ads
Members Cost - $350
Non-Members Cost - $400

Advertising Rates  

New members: $150 • Membership Renewal: $100 ($25 for a second member living in the same household)
Note: All members will receive a renewal form by U.S. mail during the month of their expiration. Each member will 
have sixty days in which to renew his membership at the lower $100 or $125 (with signifi cant other living at the 
same address) rate. However, after sixty days have elapsed, the cost of joining as a new member will be reinstated 

at the full rate of $150 or $175.

Member Name

2nd Member’s Name

Address 

Phone:  H           W        E-Mail Address

Level of Experience (check 1) ❏ Novice ❏ Intermediate ❏ Advanced

Would you be willing to share your expertise with others? ❏ Yes ❏ No

Committee(s) I might be interested in working on: 

❏ Programs  ❏ Library    ❏ Finance  ❏ Membership

❏ Newsletter  ❏ Focus groups   ❏ Marketing

Date         Amount Paid

Make check or money order payable to: CREIA and mail to: CREIA, P.O. Box 615, Asheville, NC 28802. 

If paying by credit card: ❏ Mastercard ❏ Visa

Name On Card
 
Number:                             Expiration Date

Signature: 

For membership information, call Liz Talmadge, 828 775-7355, sellersolutions@charter.net. 
or visit www.creianc.org

The Association is an educational organization only and does not offer investment, legal, or accounting advice of any kind 
and is not liable for any action or inaction taken or not taken as a result of its communications.

CREIA Membership Application

Robert Anders and Amy Arrendell
Roxanne Bartels  
Don Bishop  
Barbara Bothe  
Tyler Brisbon  
Diane and Don Brown
Beth and Daryl Carson
Shane Clark  
Allan Dawson  

Cathie DeBlaker and Jeff Smith
John Delk  
Phyllis Fitzgerald  
Wayne Forehand  
Andrew Franch and Hannah Kim
Robert Francis  
Dean and Sheila Hardy
William Hussey  
Jerry Irk  

Memberships Expiring In January
Jerry Jackson  
Robert Johnson  
Ed Krause  
George Lycan  
Linda and William Marquis
Sandra Eha May and Jeff Mallow
Andrew Mitchell  
Kelle Olwyler and Max Poppers
Terri Patton and Cheryl Fender

David and Bonnie Probst
Jim Ramsey  
Pat and George Reed
Paul Saylor  
Gary Schwartz  
Jason Singletary and Carol Gray
Leah Tove  
George and Tammy Tsiros
Dean and Brandy Ward



NC State Convention 
Judy Clodfelter
(828) 683-4799
silversrosebud@aol.com 

Programs/Focus Groups
Judy Clodfelter
(828) 683-4799
silversrosebud@aol.com

Main Meeting
Wayne Busch
(828) 456-9778
wayneb4737@aol.com

Saturday Seminars
Alegera Wilkerson 
828-275-4540
curtaleg@yahoo.com

CREIA is an educational organization and investors should consult an attorney 
or accountant before making an investment. All members and guests assume 

the risk of making their own investment decisions.
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PO Box 615
Asheville, NC 28802

  

  

  

Upstate CREIA
President, Deb Sisson, (864) 313-2101
Debsisson@WeBuyHousesSC.com
UpstateCREIA@yahoo.com

CREIA Info Line (828) 255-2727
info@creianc.org • www.creianc.org 
Event Registration 1-800-477-1778

President
Jim Hitt
(828) 257-4949
pokerjch@aol.com

Vice-President
George Lycan
(828) 231-4246
glycan@charter.net

Secretary
John Noce
(828) 255-9576
mail@hotjohnnie.com

Treasurer
Tom Codington
(828) 684-6994
taxmannc@aol.com

Roy Chapman
(828) 255-8191
Cell: (828) 775-8191
mountainNC@aol.com

Kris Kumar
(828) 253-9786
kriskumar@charter.net 

Nicole Rogers 
(828) 242-4501
nbrogers@gmail.com

Executive Secretary
Pat Williams
(828) 684-6311
cole-williams@charter.net

CREIA board of directorsCREIA board of directors CREIA committee chairsCREIA committee chairs

Production
Melinda Hendershott
info@kensoproperties.com

Member Services

Membership
Liz Talmadge
(828) 775-7355
sellersolutions@charter.net

Yahoo Groups

Alex Van Dalen
avdcc@bellsouth.net
(828) 242-8542

Library
Todd Ripley
(929) 275-8320
email@toddripley.com

 Area REIAsArea REIAs
Foothills REIA
President
Glen Woodfi n
foothillsreia@yahoo.com
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Marketing

Newsletter
Tim Reid
timreid4@charter.net
Home: (828) 683-9943
Work: (828) 681-1900

Webmaster
Kevin Drummond
(828) 301-2682
Fax: (828) 298-8972
kevindrummond@msn.com

Sponsors & Ad Sales

Sales
Brian Fuchs
(828) 251-1400
real estate
    @windsweptmarketing.com 


